
Jason N. Metzger
187 Talmont Gircle

Roseville, CA 95678
Phone: (7751223-6t457

Email : jnmetzger@yahoo.com
Objective

To obtain part-time, seasonal, on call, and special event employment a$ a
bar back.

Experience

Dedicated Account Executive

Precise demonstration of product features and benefits
Continuous prospect follow-up
Desire to meet and exceed revenue objectives
Experienced leadership ability
Knowledge of regional marketing trends and conspmer behavior
I nventory control : invoicing, accounts payables, aqcounts receivables
Projecting, estimating, and defining trends
Capable in writing and negotiating contractual agreements
A proven closer

Gustomer Service Professional

Long-term business-to-business and business-to-0ustomer re
building
Utilization of marketing and merchandising to emphasize product
Personal and product sales representation
Outstanding telephone etiquette
Inside and outside sales ability
Customer based market analysis
Detailed customer needs assessment
Target market focus and concentration

Licensing

License # 0H70466, Exp. 0713112018
o Resident Insurance Producer, CA, Casualty Broker-Agent
o Resident Insurance Producer, CA, Property Broker-Agent
o Resident Insurance Producer, CA, Life-Only Agent
o Resident insurance Producer, CA, Accidenft and Health Agent

License # 3126669, Exp. 0110112019
. Non-Resident Insurance Producer, NV, Cagualty
. Non-Resident lnsurance Producer, NV, Prqperty
. Non-Resident Insurance Producer, NV, Life
o Non-Resident insurance Producer, NV, Acqident and Health

Certified Mixologist, ABC Bartending College, coulrse completed 0g/1



Employment History

0112016-Current

06t2015-12t2015

01t2015-03/2015

8t2012-12t2014

09t2011-06t2012

03t2007-09t2011

05t2006-12t2006

05t2002-05t2006

11t2001-05t2002
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Virtual Personal Marketing Assistant, Oasis
Home, Roseville, CA.
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lte,ficge Sales Rep, eHealth Insurance, Inc., Gol{ Rivei,
Duties/Tasks: Medicare insurance sales, customer service, ;presentation, cross selling, projecting, heavy phones, n""uyfollow up.
Account Manager, CH Robinson, Roseville, CA.
Duties/Tasks: Customer service, quoting, presentation, selling,projecting, heavy phones, heavy emair, iross seiling, rorro* ,i,,and tracing of clients supply chiin needs.,1,:y:f:,*tgs Asel!, MAPFRE Insurance, Fotsqm, GA.
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Multi-Line Insurance Agent, AAA Insurance, Sparlqs, NV.
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9tri."" Manager, Allmotive Auto Service, Lincoln, G{
D Uties/T a.s ks : euoti n g, a,ppoi ntrnent settini, estimatin g, seil in g,
up, ordering parts, inventory control, and sihedufing tiqnnicia;
work on client auto maintenance needs.

F sc Pipeline, salesforcg,_pFC Rater, IFS T.rt-"J, Docusign, Microsoft ouflook guite 2010
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Achievements: 2006-2011, Murtipre MetLife Insurance sares y',wa
Account Executive, Reno Radio Representatives, Reno. NV.
D uti e slf Es ks : prospecting, networking, insioelo uis-iJl- I"|""1 
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Broadcast Sales Awards



Education

AB.C- Ba rtend i n g College, Certified M ixologist, 2l
California State University Sacramento, CA; dA,
E_xtra-Curricular Activities: KXTV Channel 10 Sales
Communication Service Network president.
Sierra Community College, Rocktin, CA; nS, U,
Ext!,a-curr,lcunrnAiv MarketingClubChapter
Delta Epsiton Chi, and Cottege Newlpaper Advertisi

PSlt:1"":o,valey H.ish _sihoot, F;ii;;, cA; Dip
cxtra-c u rncu I a r Activ iti e s : Soccer, Tenn is, Marchin g

REFERENCES AVAILABLE

Marketing

1993

Sales Executive.
1988
and Orchestra.

REQUEST

1996
Interrr a


